
Learn How to Buy a New Car and Save Money

Description

Just because you can afford a new car does not mean you should.

If your old car still runs well and requires little maintenance, you may put yourself in a far better position
by driving it for another year or two and saving the money you would have spent on a new car loan
payment for a down payment later on. If you discover a good used car in good condition, you will be in
a better financial situation.

Your Car Loan Financing

If you require credit to buy a car, you should be aware that the financing given by the dealer is not
always the most terrific bargain available.

A finder’s fee is often paid to dealers for recommending a specific credit source. That price is, of
course, paid for by more outstanding hidden fees in the loan contract.

If you browse around for loans, you may be able to acquire financing at a considerably lower interest
rate. It would be best if you compared the annual percentage rate (APR), the loan term, and the
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monthly repayment amount. To determine the cost of the finance, always look at the amount repayable
and compare it to the price of the car.

Dealers occasionally offer you an excellent financing rate on select models that qualify. You will
probably be unable to negotiate the price of specific models, and you should consider whether this is
less expensive than purchasing another model that can be negotiated.

Examine Your Loan Contract

Make a copy of the contract, and before you leave the lot, consider whether the payback terms are
reasonable. If the dealer insists on credit insurance, you should factor it into the price and evaluate if
the automobile remains appealing. Check your existing insurance coverage as well since you may be
covered under another policy.

Recognize Your Dealer Contract

If you are considering a service contract, you should understand what it provides. They contain several
exclusions, and you will already have some coverage from the manufacturer’s warranty, which is
included in the purchase price. You should ask the following questions:

What does it provide in addition to the warranty?
What types of repairs are covered?
Is regular maintenance restored?
Will they cover the cost of parts, labor, or both?
Who does the work?
What is the duration of the contract, and what are the cancellation and refund policies?

Please wait for the trade-in!

If you are considering trading in your automobile, do it only after you have negotiated the best possible
price for the car you want. It would help if you also looked into the value of your old car, so you know
how much it is worth.

This information will assist you in determining what the dealer is effectively providing you for your old
automobile and whether or not it is a reasonable price.

Consider it for a Few Days.

Everyone seemed to be out to obtain our money. Costs are rising, and there are increasing items and
services competing for our attention. The media is focusing on “rear assaults” by advertising to our
children, our needs, our worries, and our emotions. That element isn’t new, but it’s more effective.
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Brand awareness is crucial for highly competitive retail items, and customer service and reputation are
the variables that make or break the purchase. So, why hasn’t this competition changed the way we
buy cars?

Changing Sales Methods

Do you remember the 1970s? Buying a new automobile used to entail wandering down to the next
cheesy car lot and being hammered by a slick, fast-talkin’ chap decked up in his disco best.

Why do the slick, fast-talkin’ dudes still exist despite changes in appearance and cheese-factor? And
they appear to be doing better than ever.

Today’s car dealerships promote improved customer support and service, as well as special workers
just there to help you. They preach that their workers are customer-focused and available to meet your
needs. But do they? Keep an eye out for aggressive sales pitches.

We as customers, have established a false sense of security regarding auto dealers and purchasing
our vehicles.

Things can’t possibly be the same as they were just a few decades ago. Companies that do not follow
the increasing customer-is-always-right ethos are almost doomed to fail….right? Well, I’m here to tell
you that the wolf has shed his disco-70’s clothing and is now dressed in a spotless white dress shirt,
pants, and tie. Folks, the wolf is still alive and well, waiting for you to fall victim to his phony loyalty to
you.

How did they manage to slip through the cracks? How did they keep their big profits despite society’s
demands for better customer service? Why do we still have to go through the experiences we do when
buying a car? I’m here to tell you that vehicle dealers have adapted admirably.

They are no longer wolves…

They are now lions.

Make use of the Internet.

The Internet has given our generation of car buyers a false sense of security. We believe that knowing
what the Internet says about the dealer invoice gives us power over them. All we know is how much
they allegedly paid for the automobile.

That doesn’t mean they’ll clench their teeth and say, “Oh dang it, Frank and Betty Smith discovered our
hidden secret invoice amount…now we HAVE to sell it to them for that!”

No way, my friend. Sure, the dealer is eager to sell vehicles. They don’t make any money if they don’t
sell you a car. However, they will not sell you a car if they do not make a profit. The stories surrounding
the dealers persist; their secret is what has kept them wealthy since the millennium’s turn.
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Who oversees car transactions to ensure that everything was done honestly and that you paid a
reasonable price for the vehicle? Who keeps an eye out to ensure that persons with bad credit are truly
put back on the right track to restoring their lives with an auto loan? It’s akin to putting the witch in
charge of Hansel and Gretel’s health regimen; the “what’s in it for her” far outweighs the “what’s in it for
them.”

Personal accountability

Regarding car shopping, the only person looking out for you is YOU. It is your responsibility to stay
watchful to safeguard yourself, your credit, and your money. You can count on the lions following you
when you call or enter the lot. You can bank on them still wanting to earn more money from you than
you do at your job in a month or two. You can count on it. And it will come true if you are not careful.

It will take more than the Internet to protect you from these predators. You will need to reconsider
purchasing a vehicle. A new type of automobile buyer is needed to hold these dealers in check and
prevent them from bullying and duping us into turning over all of our hard-earned cash and credit rating.

Keep an eye out for Extended Warranty Programs.

Some car dealerships make most of their money by offering unnecessary supplemental warranties.
Remember that many of these packages overlap the manufacturer’s warranty, have clauses that
terminate the contract, need mandatory maintenance, and frequently do not provide good value for
money.

Check Prices on the Internet

Intelligent shoppers often use the Internet to purchase new vehicles. Buying new automobiles online
saves you time, money, and effort. It is far faster, and there are other advantages to purchasing new
cars online from an approved car dealer. Buying cars, vans, SUVs, and wagons online has never been
easier.

However, with so many websites dedicated to online new car purchases, you must select one that
allows you to buy new automobiles from approved dealers. If you dislike fighting over prices, Cars
Direct and TrueCar are beautiful websites that offer a no-negotiating-required price that allows you to
avoid most of the sales negotiation process.
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